
UNIVERSITY OF ILLINOIS AT CHICAGO 

College of Business Administration 

ENTR 567: Resources for Technology Ventures (CRN 36958) 

2 credits 

Spring 2016 Session 1—Thursday’s 6:00-8:30 p.m.—Institute for Entrepreneurial Studies 

 

Professor: Dr. Rod Shrader 

  Office Hours:  Thursdays 4:00-5:45 p.m. by appointment 

  Office:  Rice Building, Suite 400, 815 W. Van Buren St. 

  E-mail:  rshrader@uic.edu 

  Cell number:  (312) 613-3120 

 

Prerequisite(s):  None 

 

Texts:  All required course readings and videos are online. However, students are encouraged to read and 

become familiar with the book Business Model Generation by Alexander Osterwalder and Yves Pigneur.  

Students may also find helpful two books by Steve Blank:  Startup Owner’s Manual and Four Steps to the 

Epiphany.  For guidelines on organization and content of business plans, the guide published by Ernst and 

Young is helpful.  It can be downloaded free from Blackboard or from 
www.ey.com/global/download.nsf/US/EGCS_-_Outline_for_a_Business_Plan/$file/Outline_for_a_Business_Plan.pdf.  
(If you have trouble finding the link, Google “Ernst Young Business Plan Outline”).   Example business plans 

can be found on Blackboard. 

 

Course Description:  This course is part of the TechVentures sequence of courses that leads students 

systematically through the process of conceiving and launching technology-based businesses. ENTR 567 

introduces a broad array of resources available to support the launch and growth of technology-based new 

ventures including grants, equity investment, consultants, incubators, accelerators, trade associations and 

entrepreneurship groups. 

 

Learning Outcomes:   

Students will be able to: 

 •compare and contrast sources of equity and non-equity investment 

 •explain what investors want to see in an effective pitch  

 •summarize what reviewers want to see in effective grant applications 

 •describe organizations that can help develop prototypes of technology-based products 

 •evaluate the benefits of incubators and accelerators 

 •compare and contrast various social and professional networks of value to entrepreneurs 

 

Conduct of the Course:  This course will be taught using “flipped classroom” pedagogy that resembles more 

of a directed independent study than a traditional class.  Each week students will spend time outside class 

researching the topic of the week and preparing a 10 to 15-minute presentation on that topic.  Presentations 

should be specific to a real world potential technology startup that the student or team is considering 

launching.  Students should e-mail slides and notes to the professor in advance of or immediately after class. 

 

Evaluation and Grading:  To achieve the desired objectives of this course, students will be required to 

complete on time all assignments described in the class schedule below.  Late assignments will be accepted 

only in cases of unusual and unforeseen circumstances, and whether or not they will be accepted will be 

determined on a case-by-case basis.  Grades will be assigned as follows: 

 

 90% and above = A 

 80% and above = B  

 70% and above = C 

 60% and above = D 
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 Below 60% = F 

Grades will be calculated as follows: 

 (1) Presentations (7)        70% 

 (2) Participation in Class Discussions       30% 

         Total: 100% 

 

Group Work:  All work for this course must be done individually.   

 

Accommodation for Students with Disabilities:  Concerning disabled students, the University of Illinois at 

Chicago is committed to maintaining a barrier-free environment so that individuals with disabilities can fully 

access programs, courses, services, and activities at UIC. Students with disabilities who require 

accommodations for full access and participation in UIC Programs must be registered with the Disability 

Resource Center (DRC). Please contact DRC at (312) 413-2183 (voice) or (312) 413- 0123 (TDD). More 

information may also be found at the DRC Website located at 

http://www.uic.edu/depts/oaa/disability_resources/index.html. Students requesting accommodation must 

provide each instructor with a letter outlining the specific accommodations requested for a specific course. 

These letters are developed by the DRC in coordination with the student and presented to the instructor by the 

student prior to the start of each semester.  

 

Academic Integrity:  This course and its associated coursework are being administered under the policies of 

the University of Illinois at Chicago (UIC) College of Business Administration Honor Code. All students are 

expected to respect and uphold the CBA Student Code of Ethics found on pages 8-9 of the UIC Business 

Student Handbook: http://business.uic.edu/docs/default-source/default-document-library/handbook-2013-

2014-for-website.pdf?sfvrsn=2 

 

In keeping with CBA policy, evidence of academic dishonesty may result in a failing grade for the course and 

disciplinary review by the University.  

 

Academic dishonesty includes, but is not limited to, cheating (giving or receiving aid), 

fabrication/falsification, plagiarism (including not accurately referencing source material), bribes, favors or 

threats, examination by proxy (taking an exam for someone else), grade tampering and submitting non-original 

works authored by someone other than the student. Refer to the student handbook or Student Disciplinary 

Procedures for definitions and details: http://www.uic.edu/depts/dos/docs/Standards%20of%20Conduct.pdf 

and http://www.uic.edu/depts/dos/docs/Disciplinary%20Actions.pdf 

 

For a complete review of UIC policies regarding intellectual integrity and academic honesty, please visit: 

http://www.uic.edu/depts/dos/conductforstudents.shtml 
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TENTATIVE SCHEDULE 

 

Date: Topics/Assignments:   

 

1/14 Course Introduction 

 

1/21 Business Model and Business Plan Competitions 

(Identify and describe at least 10 business model or business plan competitions in which you could 

realistically compete.  Focus primarily on local/regional competitions.) 

 

1/28 Federal, State, Foundation and other Grants 

 (Identify and describe at least 10 grant opportunities that are appropriate for your startup.  Be sure to 

research SBIR and STTR grants.  Explain why they are a good fit.) 

 

2/4 Chicago-based Network and Discussion Forums  

(Identify and describe at least 10 online and face-to-face opportunities to network.  Start with 

builtinchicago.org and be sure to consider Technori, iBIO, 1871 and trade associations.  Be sure to 

also explore UIC-based forums, centers and institutes.  Focus on events that are specific to your startup 

and describe how participating would benefit you and or your startup.) 

 

2/11 Incubators and Accelerators /Prototype Assistance 

(Identify and describe at least three incubators or accelerators that would be the best possible fit with 

your venture.  Explain in detail their mission, resources they provide, equity-sharing expectations, 

track record, admission requirements and application process.  Also, if applicable, please identify at 

least one organization or company that could assist you with developing prototypes of your project.  

Consider on campus resources, potential collaborations as well as companies that you might hire if you 

had funds.)   

 

2/18 Angel Investment Groups 

(Identify and describe at least 10 angel investment groups that you could realistically pitch your deal 

to.  Explain why your startup is a good fit with their priorities.  Describe their track record and 

decision criteria as best you can.) 

 

2/25 Venture Capital Firms 

(Identify and describe at least 10 venture capital firms that you could realistically pitch your deal to.  

Explain why your startup is a good fit with their priorities.  Describe their track record and decision 

criteria as best you can.) 

 

3/4 Action Plans 

(Present your action plan.  It should provide details of how you plan to take advantage of the resources 

you have identified with a specific calendar.) 


